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The definitive update on European public procurement to
help you successfully navigate the transitional period

SRA and BSB CPD:
13 hours

Day 1 - Tuesday 22nd September 2015

08.30 Registration and coffee
09.00 Chairman's Opening Remarks
& Professor Laurence Gormley

™) UNIVERSITY OF GRONINGEN, THE NETHERLANDS
5

09.10 The New EU Procurement Directives: Current

Concerns and Considerations with Implementation

Marc Tarabella
MEP
EUROPEAN PARLIAMENT, BELGIUM
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Learning from the UK Experience of
Implementation

® What choices did the UK government make?
® |Implementation experience to date

Peter Bennett
Senior Policy Adviser
CROWN COMMERCIAL SERVICE, CABINET OFFICE, UK

Morning Coffee Break

Implementation of the New Directives:
Practical Concerns

® What are the different member states planning to do?

What is different in the new directives?

Timelines

Challenges

Dealing with the transitional period and revising draft contracts
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Moderator:

Professor Laurence Gormley
UNIVERSITY OF GRONINGEN, THE NETHERLANDS

Ana Rodriguez Perez

Deputy Head of Unit, DG for Internal Market, Industry,
Entrepreneurship and SMEs

EUROPEAN COMMISSION, BELGIUM

Steven Van Garsse

Head of PPP Knowledge Centre

FLEMISH GOVERNMENT, BELGIUM

Marc Steiner

Judge

SWISS FEDERAL ADMINISTRATIVE COURT, SWITZERLAND
Stuart Broom

Advisor

EUROPEAN PPP EXPERTISE CENTRE,

EUROPEAN INVESTMENT BANK, LUXEMBOURG
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11.50 Understandmg the Light Touch Regime
e What was the point of removing the part A [ part B distinction
and replacing it with a Light Touch regime?

® What types of contracts does it apply to? Is there any sense to
the selection?

® And if it is the right approach for these contracts, why not
apply a Light Touch regime to all public contracts? Why
shouldn't this be the future of all public procurement?

® What are the applicable obligations? What can Member States'
systems add or subtract?

® What should authorities be able to achieve with a Light Touch
procurement?

Michael Bowsher QC
MONCKTON CHAMBERS, UK

12.35 Networking Lunch

13.35
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Comparing the Directives:

Part I: Spotlight on the Concessions Directive
= e |mplementation

® Principles and pitfalls

* How and why is it different to the public sector directive?

Steven Van Garsse

Head of PPP Knowledge Centre

FLEMISH GOVERNMENT, BELGIUM

Part II: Spotlight on the Utilities Directive
® What are the key changes?

® What is the scope of the new Directive?

o What is the likely effect of the new definition of “special or
exclusive rights"?

® Material changes and termination of contracts provisions - how
will these affect utility procurement?

® What changes does the legislation introduce in relation to tender
procedures?

® What are the key differences with the public sector directive?

® The question of the application of Treaty principles to utilities

Totis Kotsonis

Partner

EVERSHEDS, UK

How to Take Advantage of the New Procedures

Under the Public Sector Directive

® Bidding procedure

® Innovation partnership: what does innovation mean?

® Competitive procedure with negotiation: how to use it?

® How do new processes compare to the old ones? When would
you use them?

® Following due process

® Practical tips for consortia

Jonathan Davey

Partner
ADDLESHAW GODDARD, UK

Afternoon coffee break

What Does the Public Sector Directive Mean for SMEs?
e Policy considerations

® Furthering the SME agenda in the UK: the 'Lord Young' reforms
Warsha Kale

Associate Director

BERWIN LEIGHTON PAISNER, UK

What Will be the Practical Impact of the New Directives?

Speakers will answer key questions, including:

® How can clients take advantage of the new directive?

® What is different under the light touch regime?

® What is different with setting award criteria and evaluating
tenders?

Delegates will be able to submit questions in advance and on the

day.

Speakers to include:

Professor Laurence Gormley
UNIVERSITY OF GRONINGEN, THE NETHERLANDS

Edward Vera-Cruz

Head of Procurement & Contract Services
WEST SUSSEX COUNTY COUNCIL, UK
Totis Kotsonis

Partner

EVERSHEDS, UK

Marc Steiner

Judge

SWISS FEDERAL ADMINISTRATIVE COURT, SWITZERLAND
Tracey Lee

Senior Legal Counsel & Company Secretary
THAMES TIDEWAY TUNNEL

Chair's closing remarks
End of Day 1

Call: +44 (0) 20 7017 5503 Email: professionalcustserv@informa.com
Online bookings & latest programme: www.ibclegal.com/procure



Day 2 - Wednesday 23rd September 2015

08.30 Registration and coffee

09.00 Chairman's Opening Remarks

[ Professor Laurence Gormley
e UNIVERSITY OF GRONINGEN, THE NETHERLANDS

E

09.10 Material Changes and Modification of Contracts
Article 72 of the directive

Transitional period

How to avoid triggering a material change

How to change a struggling contract?

How to structure variation clauses

Challenges at a late stage

Question of bias

How to future proof contracts

Case law update including Winchester City Council

Cyrus Mehta
Partner
o NABARRO, UK

Awn

1005 Lessons Learnt from Recent Significant Cases
at the ECJ
® Types of contract covered

In-house procurement

Exclusion grounds

Conflicts of interest

Evaluation of bidder team members

Discretion to terminate a tender process

Voluntary transparency notices

E‘ Adrian Brown

v Of Counsel

)= HERBERT SMITH FREEHILLS, BELGIUM

10.55 Morning coffee break

11.15  Practical Issues in Evaluating Tenders and Awarding

Contracts

e Evaluation criteria: getting it right

Award letters

Criteria

Practical tips to prevent challenges arising

Price evaluation, transparency and competition issues
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the minimal legal requirements?
® Scoring methodologies - the do's and don'ts

Ciara Kennedy-Loest
Partner
HOGAN LOVELLS, BELGIUM

Tracey Leforte
Deputy Director, Procurement

BARTS HEALTH, UK

12.05 Exclusions

® How will it be implemented by different states?
Will there be coordination between member states?
Corruption
Competition law
Past performance
Recent case law

a Dr. Hans-Joachim PrieB3
X & Partner
/ FRESHFIELDS BRUCKHAUS DERINGER, GERMANY

“Excellent conference, inclusive and comprehensive
sessions across a wide landscape”
R Morton, 12 Pillars

Using the right contracts: KPIs, metrics, financial measurements
Debriefing - how to structure it so that it's not unfair? What are

12.50  Networking Lunch

13.50 Recent Developments in Remedies
P Overview of the effect of remedies
N > o How easy is it to win in court?
Q ® What are remedies doing to the procurers?
® |s there better management of the regime?
Setting aside of a contract
Moderator:

i Professor Laurence Gormley
By UNIVERSITY OF GRONINGEN, THE NETHERLANDS

3

4 ‘ Sarah Hannaford QC

u_n'. KEATING CHAMBERS, UK
Patrick McGovern
Partner
ARTHUR COX, IRELAND

& Jesper Kaltoft

=y Partner

» BECH-BRUUN, DENMARK

Anna Ulfsdotter Forssell
Partner
DELPHI, SWEDEN

1445 Understanding Social and Environmental Criteria
® What does it mean?
o Lifecycle costing
e Can you include minimal wage clauses in award criteria?
® Can staff qualifications and experience be considered when
awarding contracts?
® What practical problems might arise?
e Case law
Mark Clough QC

ﬁ I Senior Counsel
o DENTONS, BELGIUM
15.30 Afternoon coffee break

1550 Framework Agreements: Transparency and
Competition Issues

o Striking the balance right between transparency and competition
In which members states have frameworks led to better results?

Price evaluation formulae: how do they work? What is their impact?
Confidentiality and commercial advantage issues

Dr. Roland Stein
Counsel
P8 FRESHFIELDS BRUCKHAUS DERINGER, GERMANY
16.35 State Aid and Public Procurement
® Impact of state aid rules on public procurement
Impact of public procurement on state aid assessment
Privatisations and sale of land
Altmark ruling and services of general economic interest

Transport networks, postal services and social service
® Procurement platforms and state aid

Prof. Dr. Pieter Kuypers

H Professor; Partner
RADBOUD UNIVERSITY NIJMEGEN; AKD, NETHERLANDS AND
BELGIUM

17.20  Chair's closing remarks

17.25 End of Conference

Promotional Opportunities:

By sponsoring or exhibiting you can expect to build brand awareness through our
pre-event marketing campaign and prominent conference branding. In addition,
you can benefit from face to face contact with experts in public procurement from
regulators, contracting authorities, private contractors and law firms.

To get in front of this highly targeted audience, contact Ayo Fagbohun on

+44 (20) 701 74196, or email: ayo.fagbohun@informa.com.

Take advantage of a variety of exhibition and sponsorship opportunities on offer.
Packages can be tailor-made to meet your objectives and budget.

Call: +44 (0) 20 7017 5503 Email: professionalcustserv@informa.com
Online bookings & latest programme: www.ibclegal.com/procure



European Public Procurement 2015

22-23 September 2015

Le Chatelain Brussels Boutique Hotel, Brussels, Belgium

VIP CODE

FKW82573

Please quote the above VIP code when registering

WHEN AND WHERE

FOUR EASY WAYS TO REGISTER

Telephone:
Tel: +44 (0)20 7017 5503
Please remember to quote
FKW82573

Fax:

P Complete and send this
registration form to:
Fax: +44 (0)20 7017 4746

&

=

Email:
professionalcustserv@informa.com

Web: www.ibclegal.com/procure

FKW82573
22-23 September 2015

Venue: Le Chatelain Brussels Boutique Hotel
Rue du Chatelain 17
1000 Brussels - Belgium
Tel: +32 (0)2 646 00 55
Fax: +32 (0)2 646 00 88
Email: info@le-chatelain.com

Delegates are responsible for the arrangement and payment of their own travel and accommodation.

Informa has negotiated a special room rate at the event venue and a number of hotels nearby, to take
advantage please visit the accommodation page of the conference website: www.ibclegal.com/procure

PERSONAL DETAILS

1st Delegate Mr/Mrs/Ms
Job title

Email address

1 would like to receive information about future events and services via email. By giving you this address | am
giving Informa companies the permission to contact me by email.

Department

2nd Delegate Mr/Mrs/Ms
Job title

Department

Email address

1 would like to receive information about future events and services via email. By giving you this address | am
giving Informa companies the permission to contact me by email.

3rd Delegate Mr/Mrs/Ms

Scan with Job title Department
Payment should be made within 14 days of registration. smartphone it aakiliss
All registrations m id in advance of nt. .
eastatons mstbe pid i advance o te vt UR Reader App: 1 would like to receive information about future events and services via email. By giving you this address | am

Register by

19th June 2015 21st August 2015

Py o Standard Price

giving Informa companies the permission to contact me by email.

An additional £200 discount applies for 3rd and subsequent delegates.
Please notify IBC when booking.

Name and Job title of your Line Manager
Name & Job Title of Booking Contact

2'day . E3 ,499 K ,599 g ,699 Company Type of industry
European Public| +TVA@21% | +TVA@21% | +TVA@21% [
Procurement (£1,813.79) (£1,934.79) (£2,055.79)
Conference SAVE £200 SAVE £100
Telephone Fax
. Email
£200 discount for 3rd and subsequent delegates from your group. The VAT rate is subject to change and may differ from
the advertised rate. The amount you are charged will be determined when your invoice is raised. Please note the conference fee does not include
odati travel costs. Al di its I it the time of registration and multi-booking di its t be combined with oth
Zicsccnor:l‘r?lls ﬂ?a? nm:; DeV:v:i(I]:ble (apalricf(r)g; egﬁc Sggking discoun?s \A;iclherg available to :vlryone). Al discou:ns?:rr; sS;r;nﬂoto a;;r[gv;?ew: ;re%a;;r)y CO M PANY D ETAI LS
1o accept a replacement delegate for the whole event; however delegate passes cannot be split or shared between delegates under any circumstances.
Company Name
TWO EASY WAYS TO PAY GstAlMIESS
J1BY BANK TRANSFER:
Full details of bank transfer options will be given with your invoice on registration.
Q) BY CREDIT CARD:
Telephone Fax

To ensure we provide the highest level of security for your credit card details we are unable to
accept such payments via email or fax, which ensures that these details are never stored on our
network. To make payment by credit card on-line, please enter your credit card details in our
secure payments website that you will use when making your booking via the event website
(the event web address is near the top of the booking form).

Alternatively call our customer service team on +44 (0) 20 7017 5503.

TERMS AND CONDITIONS: Attendance at this Event is subject to

the IBC Legal Delegate Terms and Conditions at hitp://www.ibclegal.
com/page/termsandconditions Your attention is drawn in particular to
clauses 6, 8 and 14 of the IBC Legal Delegate Terms and Conditions
which have been set out below: Gancellation Policy: If you cancel

in accordance with this policy, you will receive a refund of your fees
paid to IBC Legal (if any):(i) if you cancel your registration 28 days or
more before the Event, subject to an administration charge equivalent
o 10% of the total amount of your fees plus VAT; or (ii) if you cancel
your registration less than 28 days, but more than 14 days before

the Event, subject to an administration charge equivalent to 50% of
the total amount of your fees plus VAT. IBC Legal regrets that the full
amount of your fee remains payable in the event that your cancellation
is 14 days or less before the Event or if you fail to attend the Event.
All cancellations must be sent by email to professionalcustserv@
informa.com marked for the attention of Customer Services and must
be received by IBC Legal. You acknowledge that the refund of your
fees in accordance with this policy is your sole remedy in respect

of any cancellation of your registration by you and all other liability

is expressly excluded. Changes to the Conference: IBC Legal may
(at its sole discretion) change the format, speakers, participants,
content, venue location and programme or any other aspect of the

Event at any time and for any reason, whether or not due to a Force
Majeure Event, in each case without liability. Data protection: The
personal information which you provide to us will be held by us on a
database. You agree that IBC Legal may share this information with
other companies in the Informa group. Occasionally your details may
be made available to selected third parties who wish to communicate
with you offers related to your business activities. If you do not

wish to receive these offers please contact the database manager.
For more information about how IBC Legal use the information you
provide please see our privacy policy at http://www.ibclegal.com/
page/privacypolicy If you do not wish your details to be available to
companies in the Informa Group, or selected third parties, please
contact the Database Manager, Informa UK Ltd, Maple House, 149
Tottenham Court Road, London, W1T 7AD, UK. Tel: +44 (0)20 7017
7077, fax: +44 (0)20 7017 7828 or email integrity@iiritd.co.uk
Incorrect Mailing: If you are receiving multiple mailings or you would
like us to change any details, or remove your name from our database,
please contact the Database Manager at the above address quoting
the reference number printed on the mailing label. By completing
and submitting this registration form, you confirm that you

have read and understood the IBC Legal Delegate Terms and
Conditions and you agree to be bound by them.

Nature of Business

Billing Address (i different from above address)

Billing E-mail Address:

Unable to attend - event documentation

Nothing compares to being there - but you need not miss out! To order your online
documentation please email professionalcustserv@informa.com.

(| European Public Procurement 2015 £295 (+ VAT @ 20%)

Documentation orders can only be processed on receipt of credit card details. To ensure we provide the highest level of
security for your credit card details we are unable to accept such payments via email or fax, which ensures that these
details are never stored on our network. To make payment by credit card: To make your payment on-line, please enter your
credit card details in our secure payments website that you will use when making your documentation purchase via the
event website (the event web address is near the top of the booking form). Alternatively call our customer service team on
+44 (0)20 7017 5503 or email your phone number with your dc ion order to kmregi 'ma.com and we
will call you.

1IR Limited. Registered in England and Wales No: 1835199. Registered Office: 37-41 Mortimer Street, London W1T 3JH. VAT Registered No: (GB) 365 4626 36. IBC Legal Conferences is part of IIR Limited.
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